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Sales are up +8.5% 

month-over-month. 

The year-over-year 

comparison shows an 

increase of +12.5%. 

Closed MLS sales with a close of escrow date from 2/1/2017 to 2/28/2017,  0 day DOM sales removed 
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New inventory is 

down -3.2% month-

over-month while the 

year-over-year com-

parison shows a de-

crease of -6.0%. 

Total inventory has 

a month-over-

month increase of 

+1.7% while year-

over-year reflects a 

decrease of -9.6%. 

New MLS listings that were active for at least one day from  2/1/2017 to  2/28/2017, 0 day DOM sales removed 

Snapshot of statuses on 2/28/2017 
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February UCB listings 

percent of total inven-

tory was 17.5%  with 

February CCBS listings 

at 1.8% of total inven-

tory. 

Months supply of in-

ventory for January  

was 4.10 with February 

at 3.85. 

Snapshot of statuses on 2/28/2017 

Current inventory of Active/UCB/CCBS divided by the monthly sales volume of  February 2017, 0 day DOM sales removed 
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Average new list pric-

es are up +3.4% year-

over-year. The year-

over-year median is 

up +4.9%. 

The average sales 

price is up +5.0% 

year-over-year while 

the year-over-year 

median sales price is 

also up +7.5%. 

List prices of new listings with list dates from 2/1/2017 to 2/28/2017, 0 day DOM sales removed 

MLS sales prices for closed listings with a close of escrow date from 2/1/2017 to 2/28/2017, 0 day DOM sales removed 
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ARMLS proprietary predictive model forecast, 0 day DOM sales removed 

A slight decrease is 

forecasted for aver-

age sales price with 

median sales price 

also decreasing in 

March.  

Snapshot of public records data on 2/28/2017 active residential notices and residential REO properties 

Foreclosures pending 

month-over-month 

showed a decrease of  

-0.6% while the year-

over-year figure was 

down -23.3%. 
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Distressed sales ac-

counted for 3.9% of 

total sales, up from 

the previous month of 

3.5%. 

Short sales dropped 

 -27.0% year-over-year.  

Lender owned sales 

dropped -26.1% year-

over-year.  

Days on market 

were down -2 days 

year-over-year 

while month-over-

month increased +2 

days. 

Lender owned sales are MLS sales 2/1/2017 to 2/28/2017 where Lender Owned/REO, HUD Owned Property special listing conditions were selected   

Short sales are MLS sales 2/1/2017 to 2/28/2017 where Short Sale Aprvl Req, Previously Aprved SS or Lender Approved SS special listing conditions were selected 

0 day DOM sales removed 

Average of all closed listings  2/1/2017 to 2/28/2017 where DOM was greater than 0 
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  COMMENTARY  

     by Tom Ruff of The Information Market 

There’s an old adage in local real estate - “As March goes, so goes the 

year.” Whether this is a tried and true aphorism or something I’ve made 

up and convinced myself is a thing, it tends to hold its weight. While 

we’re waiting for March to offer scintillating insight as to how 2017 will 

unfold, I thought it would be the perfect opportunity for me to share a 

potpourri of personal notions and market observations. Welcome to this 

month’s hodgepodge of STAT news. 

An early theme for 2017 is that sales are up and inventory is down. Janu-

ary home closings were up 15.6% year-over-year. February sales were up 

12.5%. MLS sales for the first two months of 2017 are 14% higher than 

2016, which is a nice start to 2017 indeed. If March is truly a bellwether 

month, the table will be set for a very good year. Anecdotally, we’re see-

ing reports of properties selling quickly. The personal accounts we’re 

hearing are supported by our data primarily for homes priced under 

$200,000 where constricted inventory levels continue to fall. The Listing 

Success Rate, published by the Cromford Report, is the percentage of 

listings that closed with a sale rather than expiring or being canceled. The 

Listing Success Rate for properties listed for $200,000 or less is around 

87%. Our entry level buyers are coming face to face with a full-blown 

sellers’ market. 

 

The previous paragraph is chock-full of positive signs so when I browse for 

my morning news and see reports that conflict with our data, I have to ask 

– “Am I taking crazy pills?” I ran all the numbers a fourth time and that’s 

when I figured out what’s going on. From the wise writer Felix Salmon: 

“Even with the best-crafted headline in the world, for every person who 

clicks on it, there are hundreds, if not thousands, who see it, digest it, and 

simply move on. People get their news from headlines now in a way they 

never did in the past.” 

I can’t tell you how often I read a housing related article where the headline 

for the story is in no way representative of the content within the piece. A 

case in point is a recent DSnews article entitled, “Fed Report Shows Stag-

nant Real Estate Market.” The story published March 2 covered the Federal 

Reserve’s Beige Book report issued the prior day. Here is the actual content 

from the Real Estate and Construction portion for the Twelve District (the 

district is comprised of Alaska, Arizona, California, Hawaii, Idaho, Nevada, 

Oregon, Utah, Washington): 

“Real estate market activity grew at a vigorous pace as in the previous re-

porting period. On balance, activity in the housing market remained strong, 

but conditions varied by region. Shortages of land, labor, and materials in 

many major cities in the West somewhat tempered the rapid pace of con-

struction activity, while a few rural regions noted that tight financial condi-

tions remained a barrier to new construction. House prices edged up further 

 

http://www.niemanlab.org/2016/12/headlines-matter/
http://www.dsnews.com/daily-dose/03-02-2017/fed-report-shows-stagnant-real-estate-market
http://www.dsnews.com/daily-dose/03-02-2017/fed-report-shows-stagnant-real-estate-market
https://www.federalreserve.gov/monetarypolicy/beigebook201703.htm
https://www.federalreserve.gov/monetarypolicy/beigebook201703.htm
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in much of the District, with contacts in Los Angeles reporting that many 

communities expect significant gentrification in the coming years. Rents con-

tinued to climb in parts of the District, making homeownership relatively 

more attractive.” 

You be the judge. Did DSnews fairly cover the Federal Beige Book report? 

Felix Salmon continues his statement on news headlines: “Because most of 

the time, it turns out, they aren’t read at all. Instead, it’s just the headline 

which gets shared and shared again, by people who never bothered to click 

on the story. Which means that in 2017, more than ever, it’s going to be the 

headline which really matters.” 

I googled:  

 

 

 

The answer is eight seconds for a human, nine seconds for a goldfish and 

twenty seconds for a dog. The results showed the average human attention 

span has fallen from 12 seconds in 2000, or around the time the mobile rev-

olution began. 

Pulling another topic from the potpourri list, let’s address the apartment 

boom we’ve witnessed in Phoenix the last several years. It’s nice to see 

beautiful structures on the previously vacant corners throughout central 

Phoenix, but knowing our history, did we overbuild again? My guess is that 

we most likely have. We’re Phoenix! It’s our birthright so it’s what we do. If 

you can finance it, we will build it and they will come eventually. Bill McBride 

in his Calculated Risk blog post “Demographics: Renting vs. Owning” touched 

on this topic. 

“It was almost 7 years ago that we started discussing the turnaround for 

apartments. Then, in January 2011, I attended the NMHC Apartment Strate-

gies Conference in Palm Springs, and the atmosphere was very positive. The 

drivers in 2011 were 1) very low new supply for apartments, and 2) strong 

demand (both favorable demographics, and people moving from owning to 

renting). 

“The move ‘from owning to renting’ is mostly over, and demographics for 

apartments are much less favorable than six years ago. Also much more sup-

ply has come online. Slowing demand and more supply for apartments is why 

I think growth in multi-family starts will be flat or slow further this year. 

“On demographics, a large cohort had been moving into the 20 to 29 year old 

age group (a key age group for renters). Going forward, a large cohort will be 

moving into the 30 to 39 age group (a key for ownership).” 

In the second quarter of 2016 the Census Bureau reported a national owner-

ship rate of 62.9%, a 51-year low. The Census Bureau also reported that the 

fourth quarter rate inched up two basis points to 63.7. I believe as rents con-

tinue to rise people are beginning to realize that home ownership is a better 

choice and the national homeownership rate will quite possibly rise in 2017.  

My third topic this month are the number two questions every broker asks: Is 

it a good time to buy? Is it a good time to sell?  

 

 

http://www.calculatedriskblog.com/2017/03/demographics-renting-vs-owning.html
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Fannie Mae’s monthly National Housing Survey® is a nationally representa-

tive telephone survey polling 1,000 consumers a month about owning and 

renting a home, home and rental price changes, the economy, household 

finances and overall consumer confidence. It is designed to provide signals 

on future housing outcomes. The survey indicated that the respondents felt: 

 It’s a good time to buy 

 Good time to sell 

 Prices will be up 

 Mortgage Rates will go up 

 Americans not as concerned about losing their jobs 

 Household income up 

 

The ARMLS Pending Price Index (PPI) 

Last month STAT projected a median sales price for February 2017 of 

$228,000. The actual median sales price was $230,000, 0.009% higher than 

the $228,000 projected by our mathematical model. In 2016 our mathemati-

cal projections tended to be lower than the actual results for most of the 

year.  Looking ahead to March, the ARMLS Pending Price Index projects a 

median sales price of $229,000, a slight decline from February 2017. I sus-

pect our model may be reverting to its 2016 pattern and I expect the median 

sales price in March 2017 to eclipse our mathematical model.  

 

MLS sales volume in February 2017 was 6,435, 12.5% higher than the to-

tal of 5,718 last year. This accounted for 232 more sales than our project-

ed total of 6,200. Sales volume for the first two months of 2017 is 14% 

higher than 2016. We begin March 2017 with 7,104 pending listings, 

4,323 UCB listings and 452 CCBS giving us a total of 11,879 residential 

listings practically under contract. This compares to 11,783 of the same 

type of listings at this time last year, suggesting that sales volume in 

March 2017 will surpass the volume of 8,412 in March 2016. STAT is pro-

jecting 8,950 sales in March 2017. 

 

 

 

 

 

 

 


